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This masterly book substantially extends Howard Raiffa's earlier classic, The Art
and Science of Negotiation. It does so by incorporating three additional
supporting strands of inquiry: individual decision analysis, judgmental decision
making, and game theory. Each strand is introduced and used in analyzing
negotiations.

The book starts by considering how analytically minded parties can generate
joint gains and distribute them equitably by negotiating with full, open, truthful
exchanges. The book then examines models that disengage step by step from that
ideal. It also shows how a neutral outsider (intervenor) can help all negotiators by
providing joint, neutral analysis of their problem.

Although analytical in its approach--building from simple hypothetical
examples--the book can be understood by those with only a high school
background in mathematics. It therefore will have a broad relevance for both the
theory and practice of negotiation analysis as it is applied to disputes that range
from those between family members, business partners, and business competitors
to those involving labor and management, environmentalists and developers, and
nations.
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Editorial Review

From Publishers Weekly
Harvard professor emeritus Raiffa and his co-authors have everything covered in this exhaustive work,
which examines the dynamics of win-lose, win-win and multi-party negotiations and throws novel
approaches like game theory into the mix. Especially timely is the analysis of "external help," in which the
authors evaluate the growing trend of mediation and arbitration. Though its stated goal is to "suggest how
people-perhaps you-might negotiate better," that's a bit of wishful thinking; the book, more a mathematics
text than a popular guide, isn't designed for a broad-based audience. But it's certainly thorough, with its
plethora of decision-making scenarios (e.g., surgery or radiation? invest in a business, or not?) to bring
advanced theories to life. And Raiffa (The Art and Science of Negotiation) is one of the deans of the field. 78
line illustrations, 84 tables.
Copyright 2003 Reed Business Information, Inc.

Review
Harvard professor emeritus Raiffa and his co-authors have everything covered in this exhaustive work,
which examines the dynamics of win-lose, win-win and multi-party negotiations and throws novel
approaches like game theory into the mix. Especially timely is the analysis of "external help," in which the
authors evaluate the growing trend of mediation and arbitration...It's certainly thorough, with its plethora of
decision-making scenarios...to bring advanced theories to life. And Raiffa is one of the deans of the field.
(Publishers Weekly 2003-01-15)

Negotiation Analysis makes a significant contribution to an important field...This is a classic text,
synthesizing two approaches to negotiation: the 'art' handles human factors and the 'science' structured
models. The book aims to equip negotiators with the skills 'to do a better job.' It is a massive work--550
pages--created by perhaps the most powerful intellect in the field. (Douglas Hague Times Higher Education
Supplement 2004-04-30)

Howard Raiffa created the field of negotiation analysis, and this book is a great development of his ideas. It
pushes negotiation analysis to a higher level and should be required reading for all serious students and
practitioners of negotiation and alternative dispute resolution. The book is brilliant. It will help to make the
world a better place. (Max Bazerman, author of Judgment in Managerial Decision Making)

Review
Howard Raiffa created the field of negotiation analysis, and this book is a great development of his ideas. It
pushes negotiation analysis to a higher level and should be required reading for all serious students and
practitioners of negotiation and alternative dispute resolution. The book is brilliant. It will help to make the
world a better place. (Max Bazerman, author of Judgment in Managerial Decision Making)

Users Review

From reader reviews:

Rebecca Burks:

The book Negotiation Analysis: The Science and Art of Collaborative Decision Making can give more



knowledge and also the precise product information about everything you want. Why must we leave a very
important thing like a book Negotiation Analysis: The Science and Art of Collaborative Decision Making?
Some of you have a different opinion about e-book. But one aim in which book can give many details for us.
It is absolutely suitable. Right now, try to closer with the book. Knowledge or details that you take for that,
you may give for each other; you could share all of these. Book Negotiation Analysis: The Science and Art
of Collaborative Decision Making has simple shape but you know: it has great and large function for you.
You can appearance the enormous world by open and read a reserve. So it is very wonderful.

Michael Watkins:

Hey guys, do you desires to finds a new book to see? May be the book with the concept Negotiation
Analysis: The Science and Art of Collaborative Decision Making suitable to you? The actual book was
written by famous writer in this era. Typically the book untitled Negotiation Analysis: The Science and Art
of Collaborative Decision Makingis the main one of several books that will everyone read now. That book
was inspired many men and women in the world. When you read this e-book you will enter the new
dimension that you ever know before. The author explained their thought in the simple way, thus all of
people can easily to know the core of this guide. This book will give you a lots of information about this
world now. So you can see the represented of the world in this particular book.

John Edmondson:

Spent a free a chance to be fun activity to do! A lot of people spent their down time with their family, or their
particular friends. Usually they doing activity like watching television, about to beach, or picnic inside park.
They actually doing same task every week. Do you feel it? Will you something different to fill your own
personal free time/ holiday? Might be reading a book is usually option to fill your cost-free time/ holiday.
The first thing you ask may be what kinds of guide that you should read. If you want to attempt look for
book, may be the e-book untitled Negotiation Analysis: The Science and Art of Collaborative Decision
Making can be good book to read. May be it may be best activity to you.

Janice Garcia:

In this period of time globalization it is important to someone to find information. The information will make
you to definitely understand the condition of the world. The health of the world makes the information
simpler to share. You can find a lot of references to get information example: internet, paper, book, and soon.
You will see that now, a lot of publisher which print many kinds of book. The book that recommended to
you is Negotiation Analysis: The Science and Art of Collaborative Decision Making this book consist a lot
of the information on the condition of this world now. This particular book was represented so why is the
world has grown up. The vocabulary styles that writer use to explain it is easy to understand. The particular
writer made some exploration when he makes this book. That's why this book acceptable all of you.
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